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Luxury Home Market: Fourth Quarter 2006 

The information contained in this report presents data and analysis of the luxury home market segment within the Triangle. 
This market is defined as having residential housina ~riced at 8500.000 and above. The data was obtained from the w. 
realtor.com wekite, the ~urha;, Orange, chatham ;md Wake cwnty Revenue Departments, and my databases. 

Based upon my analysis of the information presented within, I will attempt to answer the following questions; 

Whem am these b u m  coming fmm? 
Per IRS data for the period between 2000 and 2005, the top four counties in the United States that sent buyers to the Trian- 
gle were Fairfax in Virginia, Cook in Illinois. Los Angeles in California and Suffolk in New York. The median sales prices in 
these counties were as follows; Fairfax (500k) , Cook (264k), Los Angales (564k) and Suffolk (400k). The median sales 
price athin the Triangle in 2006 was 187k. Locally there are numerous area's that have a median family inmme necessary 
to suppal luxury howing. Within the Durham MSA, there are 6 census tracts that have a median family i-e in aces8 of 
100k. Within the RaleigWCary MSA, there are 17 census tracts that have a median family income in excess of 1 Wk. 

What is going on with lot prices in luxury home developments? 
During !he fint qwrter of '06, there were 53 lots that dosed at 12% or hgher. There were 109 closings in the secMld quar- 
ter, 146 in the third quarter and 102 in the fourth quarter fw a total of 412 fw the year. There were 425 closings of 125k+ lots 
in 2005. so the lot mWet would be classified as stable ampared to 2005. 

Is this market gmwing? 
Yes it is; there were 1,200 dosings of luxury priced housing in 2004.1,500 closings in 2005 and 1,900 closings in 2006. The 
market grew by 25% compared to 2005. 

What is happening with inventory? 
InventMy is mushrooming within the luxury segment Current inventory levels are 45% higher than seen during this time pe- 
riod in 2005. Resale inventory has increased 25% and new home inventory increased 65%. 

What saction of the Triangle is gamerlng the most amount of luxury home buyers? 
25% of all luxury home dosed sale activity has occurred within the North RaleigMNake market. CarylApex/Monisv~lle is sec. 
ond at 18% and Chapel HiUICarrbm is third at 12%. 

What developments have seen the mas  amount of Irauw home buying acfivify7 
Brier Creek in Raleigh atbacted the most amount of luxury home buyers during the year. The development was followed by 
Wakefield Plantation in Rateigh, Cary Park and Highland Oaks, both located in Cary. The 'rankings" were based upon the 
number of houses closed at $500,000 and above. 

Am luxury homes appreciating? 
Yes they are; the average percent per year gain for a luxury priced home has been 7%. The appreciation rate of luxury hws 
ing continues to out-perform the overall appreciation rate for all housing types (5.63%). 

How are msab petfoming corn- Lo new homes? 
Based upon a ampar im of the average days on market, the *sales are W i n g  their own. It takes abwt 30 days less on 
average to sell a resale luxury home versus a new luxury home. Out of the 64 price pdntdgecgraphic area's surveyed. 
there were only 7 that had an average days on market in excess of 150 days. 

Am the UrITent cmp Of Sefhrrs flexible on price? 
The amount of sellers who dropped list price declined dramatically from the third quarter. However there were more price 
dropping sellers in the fourth quarter of this year than seen in the fourth quarter of 2005. Based upon the above mentioned 
45% gmwth in inventory. I wwld predict that sellers will have to become more flexible in 2007 regarding price a@ustments. 
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boreciation Indicators 

The table below presents data on resales within the luxury price point category. The best way to measure movement in 
price is to compare the sales price of the same hwse at two different points in time. The 'avg years" column is the 
average years of amemhip, the'Avg PPY column is the average gain for the subdivision listed, the '# Sales in DB' cal- 
umn is the number of sales in the time period examined and the "Avg Price' column is the average price of these sales. 

The time period examined nras from 6105 through 12/06. 

The Qraphs on the fdloMng page illustrate listing and historical appreciation percentsges by county. The listlng apprecia- 
tion rate is calculated by comparing cwent list price with most recent sales price and the historical rate is calculated by 
comparing the two moii recent sares prices. 

Fourth Querter 2006 91 940-7993 WOO7 Sacq P. Anfitulsen 
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Appreciation Indicators, price dropping sellers I 
Appreciation Rates; Luxury v. Overall 

list Price Dropping by Ouaftw 

10.m- 

CQM7 Stacey P. Anfindsen 91 9-480-7993 Faath Quarter 2C4X 

S.W% 
a m -  
7.00%-~ 

6.00% 
6.60% 

- 

5.m - 
4.m . 
3.000,. 
2.00%- 
7.90%- 
0PO)ki 

wake 



T.A.R.R. Report(~riam Area ksidenfial kaky) Page 4 

The tables belw and on the next page present listing and sales information as obtained fmm the w.realtor.com 
website end the revenue departments of Wake. Durt;am. Orange and Chatham colnties. The '4Q 06 Lisr column pre- 
sents the number of listinos as of 1/15/07. The 'NumberSol6 column m n t s  the number of dosed sales durina the - -~ -~ ~ ~ ~ 

wriod htween 1/1/06 through 12/31/06. ~ h e ' ~ u ~ ~ l v ~ l u m n  takes 8ie '4Q 06 List' column and divides bv the &f 
month This number an inventay Mapshdt.-v4th the theory being Mat current inventory will be exhausted if no 
inventory is added and sales pace continues. The "Approx WM" dumn presents my estimate of average days on 
marlcet far each price point 

Fourth Quaiter 2006 91 9460-7993 @007 Stacey P. Anfindsen 
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Luxury listingslsaies by geographic area I 

e2007 %my P. Anfindsen Q19480.7983 Fourth Qwrter 2008 
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Market Indicators: sales and listinas bv arealprice point I 
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Market Indicators; Re-Sale Housina I 
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Closed sales by subdivision 1 
The table at lefl presents 
the top selling subdivl- 
sions with $500.000+ 
housing m i n  the Trian- 
gle during 2006. The 
sales presented are the 
number of sales at 
$500,000 and above and 
the average sales price 
stated is the average of 
those sales. The aver- 
age sales price per 
square foot of those 
sales and the city loca- 
tion are also reported. 

S.M.A. P&li&maf lnc. does not and caMot werrant andlor guarantee the 
accuracy or mpletenaas of the information contained herein w in any of 
its puMications. Acmrdingly. S.M.A PuMiWons, Inc. hereby disdaims any 
axpress or implied warranties, including those of menhantabii andlor 
fi- for a purpose, and hereby notifies aH readers and users 
that any reliance upon the data, infwmation, analysis w opinions contained 
in any of our puhlidons shall be at the readec's arm risk. 

Rsaltw is a regreg- tmdmark of the National AssocMtion of Realtors. 

The irdormatim contained in M i  publidon is the copyrighlad pmperty of 
S.M.A P u b t i .  Inc. acd may not be repoducgt without the pannissim 
of the editor. 
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Fourth Quarter 2008 919-460-7993 @007 Stac8y P. Anfindsen 


